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Here are 3 types of  
Real Estate Markets
Good time to buy? 
Good time to sell?

If you’re thinking about  

buying or selling a home today,  

no doubt you’re asking one of 

these two questions. 

 

While it’s important to note that 

real estate prices and market  

conditions are influenced by a 

variety of factors, one of the most 

used predictors is the simple law 

of supply and demand.

Here are 3 types of real estate markets that use 
the principles of supply and demand to predict 
success for buyers or sellers.

A Buyer’s Market

A buyer’s market is when there are more homes for sale 
(supply) than there are buyers (demand) for them. In this 
type of market, buyers, have the advantage with more 
inventory to choose from, prices remain stable or some-
times soften with sellers more open to negotiating.

A Seller’s Market

A seller’s market is when there are more buyers (de-
mand) than there are current homes for sale (supply). 
In a strong seller’s market, sellers are in the driver’s 
seat. Prices strengthen or increase; homes sell quicker 
and, in some cases, sellers get multiple offers.

A Balanced Market

A balanced market is when there are equal number 
of buyers and sellers in the market. Homes sell in a 
reasonable time frame and prices remain stable. This is 
a healthy real estate market, one that is good for both 
buyers and sellers.

For more information on what market type we’re in right now,  
lets connect virtually!

Disclaimer: This document is not intended to solicit properties already listed for sale with another broker.
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5 T I P S F O R

Buyers in a Highly  
Competitive Market

Depending on where you’re looking, you may be shopping for a home or property 
in an area where the market is highly competitive. The good news is, there is plenty 
you can do to increase your chances of getting the home you love – and can afford. 

Know exactly what you want. 

Get crystal clear on the type of home you’re looking 

for including size, location, old, new, # of bedrooms, 

garage, parking, etc. This well help 

narrow your focus on listings that are a good fit. 

Get your financing pre-approved

In a competitive market, getting your financing 

pre-approved will give you an advantage at offer time 

So, don’t leave this to the last minute do this now.

Be prepared to act fast.

When the market is busy, good listings don’t last long. 

You don’t want to miss out! When you see a listing 

you like, review everything available online first, then 

schedule a viewing right away if you feel it could be 

the one.

Know your “no-regrets” price.

Great homes in a seller’s market will often get multiple 

offers and sell over asking price. Ask yourself this, - 

“what is the highest amount your are willing to pay for 

this property with no regrets?” Losing out on a home 

for an amount you would have been comfortable with 

is disappointing. Be sure to run any numbers by your 

bank/lender. 

Consider writing a letter or
doing a video telling the sellers
how much you love their house. 

Homeowners are emotionally attached to their homes. 

They take great pride in every room, every upgrade and 

feature and want their home to go to someone who will 

love it just as much as they do. 

Disclaimer: This document is not intended to solicit properties already listed for sale with another broker. 



WHY are you buying/moving?
• Are you financially ready to make your 

dreams of home ownership come true?

• Are you looking for an investment and 

feel like this might be a good time to 

buy?Do you need more space for an 

expanding family?

• Do you need less space as you move 

toward retirement?
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WHAT type of home would you  
love to own at this stage? 

• What is your budget? What have you 
been pre-approved for in terms of a 
mortgage?

• Would you prefer a condominium, town-
house or detached? Bungalow, 2-storey, 
split-level, high rise, link? 

• New or resale?How big? How many 
bedrooms, bathrooms? Backyard or no 
backyard?

3 WHEN would you like  
to be moved in?
• Do you have an ideal timeline or a  

deadline that you have to be moved by?

• Are you early in the buying process or 

have you been looking for a while?
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WHERE would you like to be? 
• Is there a specific area, neighbourhood 

or community you want to be in?

• Is there an idea building that appeals to 

you?

• What conveniences would you like to 

be close to? Work, transit, restaurants, 

shopping, schools?
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Navigating the

4 W’s of  
Home Buying
There are countless questions you need to answer to understand exactly what you’re looking for and what you need 

when it comes to buying your first home, your next home, or your investment property. 

Using the 4W’s – Why, Where, What and When –will help break down the overwhelming number of decisions you 

face when buying a property an get you closer to finding your dream home!

Contact us today for a complementary real estate consult.

Disclaimer: This document is not intended to solicit buyers or sellers currently under contract with a brokerage. All opinions expressed and data provided herein are subject to change without notice. 
The information is provided solely for informational and educational purposes and is not intended to provide and should not be construed as providing individual financial, investment, tax, legal or 

accounting advice. Professional advisors should be consulted prior to acting on the basis of the information contained in this document. I/We assume no responsibility for errors or omissions
in the content contained herein
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